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Major Brands 
Elegant clubs  with 
restaurants 

High-end, high-energy 
club for young 
professionals 

Nation’s mega club with 
74,000 square feet 

High-end clubs for 
African-American 
professionals 
 

Lively BYOB clubs for 
blue collar patrons and 
the college crowd 

Lively BYOB clubs for 
blue collar patrons and 
the college crowd 

Military themed, fast 
casual, bar/restaurant, 
for young professionals 

Nasdaq: RICK 

Key Strategies 

Innovation 
Founded in 1983, RCI has extensive experience in 
adult club development, marketing, management, 
IT, and security. We know how to expand club 
revenues and profits. 

Roll Up 

There are 500 adult clubs that RCI would consider 
acquiring on a selected basis. Many owners plan to 
retire in the years ahead. With increased access to 
financing, RCI can consolidate the industry, creating 
greater scale. 

Restaurants 
RCI has begun to leverage its expertise, developing 
the rapidly-growing Bombshells chain of military 
themed restaurant/bars. The goal is to create a 
nationwide franchise. 

Cash Flow 
RCI is focused on growing its considerable cash flow 
by expanding margins in its adult clubs and 
restaurants, and reducing other expenses. 

Buybacks & 
Dividend 

With its strong cash flow, RCI has begun to buy back 
shares until the stock price more adequately reflects 
core growth trends. In addition, RCI  has initiated a 
$0.12 per share annual dividend, payable quarterly. 

The Company 
Leader in gentlemen’s clubs and sports bars/restaurants  
• We pioneered elegant gentlemen's clubs based on powerful brands, 

quality environments, beautiful entertainers, and excellent restaurants.  

• Since our IPO more than 20 years ago, we have used our expertise to 
transform RCI into a leading hospitality company. Subsidiaries own and 
operate more than 40 adult clubs, nightclubs and restaurant/bars. 

• Larger units are in major cities, such as New York, Miami, Philadelphia, 
Dallas/Ft. Worth, and Minneapolis. Smaller ones are spread through the 
South and Southwest. 
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Security Price Change Total Return Annualized 

S&P 500 60.25% 119.90% 4.79% 

RICK  899.00% 899.00% 14.65% 

Range: 03/05/1999 to 12/31/2015 Period=Weekly, No. of Periods=878 

RICK has significantly outperformed S&P under current management team 

mailto:ir@ricks.com
http://www.rcihospitality.com/


Millions, Except Units & EPS 2015 2014 2013 2012 2011 
Total Revenues (1) $144.7  $129.2 $112.2 $95.2 $83.5 
Club / Restaurant Units 43 44 39 34 23 
Gross Margin 86.0% 87.3% 87.4% 86.7% 87.5% 
Operating Income $20.9 $18.9 $21.9 $16.5 $18.8 
GAAP Net Income $9.3 $11.2 $9.2 $7.6 $7.8 
GAAP EPS (Diluted) (2) $0.90 $1.13 $0.96 $0.78 $0.79 
Non-GAAP Operating Income $28.4 $26.7 $24.7 $20.3 $19.4 
Adjusted EBITDA $34.6 $32.6 $28.5 $24.0 $23.5 
Non-GAAP EPS (Diluted) $1.39 $1.26 $1.21 $1.05 $1.04 
Diluted Shares 10.4 10.6 9.6 9.7 9.9 

Fiscal Year Ends September 30th 

Alcoholic 
Beverages 

39% 

Service 
Revenues 

42% 

Food, 
Merchandise, 

Other 
19% 
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Clubs / Restaurants Total Revenues 
$ in millions 

Gross Margin 

Non-GAAP 
Operating Income 

$ in millions 

Adjusted EBITDA 
$ in millions 

Non-GAAP EPS 
(Diluted) 

5-Year Financial Summary 
• RCI revenues and earnings have increased as 

a combination of organic growth of clubs and 
restaurants, and the acquisition of clubs. 
Revenues have grown 73%, to $144.7 million 
from $83.5 million, while Non-GAAP EPS has 
grown 34%, to $0.90 per share.  

• Earnings growth has been held back due to 
high legal, insurance, and occupancy costs, 
and under-performing clubs. Going into FY16, 
these issues have been addressed and costs 
as a % of revenues are expected to decline, 
resulting in expanded profit margins. 

2015 Revenue Mix 

1) For the Fiscal 2016 first quarter ended December 31, 2015, RCI early adopted new accounting standards and began 
reporting revenues net of sales taxes and other revenue related taxes.  

2) For reconciliation to the most comparable GAAP measures, refer to Management’s Discussion and Analysis in Form        
10-Ks for the years ended 2015, 2014 and 2013 included herewith. 

Non-GAAP Financial Measures: In addition to our financial information presented in accordance with GAAP, 
management uses certain “non-GAAP financial measures” within the meaning of the SEC Regulation G, to clarify 
and enhance understanding of past performance and prospects for the future. Generally, a non-GAAP financial 
measure is a numerical measure of a company’s operating performance, financial position or cash flows that 
excludes or includes amounts that are included in or excluded from the most directly comparable measure 
calculated and presented in accordance with GAAP. We monitor non-GAAP financial measures because it describes 
the operating performance of the company and helps management and investors gauge our ability to generate cash 
flow, excluding some non-recurring charges that are included in the most directly comparable measures calculated 
and presented in accordance with GAAP. Relative to each of the non-GAAP financial measures, we further set forth 
our rationale as follows: 
Non-GAAP Operating Income and Non-GAAP Operating Margin. We exclude from non-GAAP operating income and 
non-GAAP operating margin amortization of intangibles, gain on settlement of patron tax case, pre-opening costs, 
gains and losses from asset sales, gain on settlement of patron tax issue, impairment of assets, pre-opening costs, 
stock-based compensation charges, litigation and other one-time legal settlements and acquisition costs. We 
believe that excluding these items assists investors in evaluating period-over-period changes in our operating 
income and operating margin without the impact of items that are not a result of our day-to-day business and 
operations.  While we were in litigation in the patron tax case, we also included patron taxes as an exclusion, but 
after settlement of the case, we no longer exclude patron taxes from operating income. 
Non-GAAP Net Income and Non-GAAP Net Income per Basic Share and per Diluted Share. We exclude from non-
GAAP net income and non-GAAP net income per diluted share and per basic share amortization of intangibles, gain 
on settlement of patron tax case, pre-opening costs, income tax expense, impairment charges, gains and losses 
from asset sales, stock-based compensation, litigation and other one-time legal settlements, gain on contractual 
debt reduction and acquisition costs, and include the Non-GAAP provision for income taxes, calculated as the tax-

effect at 35% effective tax rate of the pre-tax non-GAAP income before taxes less stock-based compensation, 
because we believe that excluding such measures helps management and investors better understand our 
operating activities.  While we were in litigation in the patron tax case, we also included patron taxes as an 
exclusion, but after settlement of the case, we no longer exclude patron taxes from net income. 
Adjusted EBITDA. We exclude from Adjusted EBITDA depreciation expense, amortization of intangibles, income tax, 
interest expense, interest income, gains and losses from asset sales, pre-opening costs, acquisition costs, litigation 
and other one-time legal settlements, gain on settlement of patron tax case, gain on contractual debt reduction and 
impairment charges because we believe that adjusting for such items helps management and investors better 
understand operating activities. Adjusted EBITDA provides a core operational performance measurement that 
compares results without the need to adjust for Federal, state and local taxes which have considerable variation 
between domestic jurisdictions.  Also, we exclude interest cost in our calculation of Adjusted EBITDA. The results 
are, therefore, without consideration of financing alternatives of capital employed. We use Adjusted EBITDA as one 
guideline to assess our unleveraged performance return on our investments. Adjusted EBITDA is also the target 
benchmark for our acquisitions of nightclubs. 
Forward-Looking Statements: This document may contain forward-looking statements that involve a number of 
risks and uncertainties that could cause the company’s actual results to differ materially from those indicated in this 
press release, including the risks and uncertainties associated with operating and managing an adult business, the 
business climates in cities where it operates, the success or lack thereof in launching and building the company’s 
businesses, risks and uncertainties related to the operational and financial results of its Web sites, conditions 
relevant to real estate transactions, and numerous other factors such as laws governing the operation of adult 
entertainment businesses, competition and dependence on key personnel. The company has no obligation to 
update or revise the forward-looking statements to reflect the occurrence of future events or circumstances. 
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